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Cars Sold, Everyday.



Introduction & Summary
A quick introduction and evaluation of 
industry progress in Q3 2018.

Consumer Interest & Leads
We explore all data on lead volumes, lead 
sources and consumer interest levels.

Inside AutoDeal
What’s new, what’s next – we give you the 
lowdown on the progress of the Philippines 
no.1 online automotive marketplace.

Sales & Conversion
What are car shoppers buying? How long 
does it take them to buy? We showcase data 
related to sales volumes and conversion.

Dealer Talk
We put the spotlight on best performing 
dealers and explore data related to 
dealership engagement levels.

Important: 

AutoDeal.com.ph (The SirQo Group Inc.)  prepared all the content in this report to represent the general data about online marketing 
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readers own risk. Any data represented in this report should not be considered as any form of advice or recommendation. The SirQo 
Group Inc. will not be held responsible for any damages or loss of business caused by the interpretation of this document. 

This document must not be used for purposes other than that for which it has been supplied, or reproduced wholly or in part, without 
written permission of The SirQo Group, Inc.

CONTENTS

2 23

5 31

15



AutoDeal Insights  |  Q3 2018 - Vol. VII
2

The conference itself focused heavily on global industry 
disruption brought forth by new and upcoming vehicle 
ownership programs such as short-term leasing and 
subscription. Several discussions also focused on how demand 
for Alternatively Fuelled Vehicles (AFV) might disrupt used-
car marketplaces in the years to come. Despite the endless 
changes, online marketplaces remain confidently optimistic 
that their role of offering convenience and transparency 
to consumers will continue to remain unshaken even if the 
mechanics of vehicle ownership change from what they are 
today.

At home, the Philippine automotive industry faces its share of 
challenges as the sales downturn continues to become more 
apparent. At AutoDeal, we ourselves face fresh challenges 
as partners become increasingly more fixated on how their 
online marketing spends would translate to real-world sales. 
This has pushed our dealer liaison team to initiate increased 
contact with dealers and sales agents, and has led our tech 
team to develop further improvements to our lead-management 
system as well as our marketing teams to increasingly educate 
consumers on the benefits of shopping via online marketplaces. 
Our approach was relatively simple: We wanted to help brands 
and dealers better understand the online customer journey. 
The results? Thanks to improved dealer engagement and 
sales agent cooperation, we’ve surpassed our 2017 industry 

sales contribution (i.e. industry sales derived from AutoDeal 
customers) at the time of writing, and by the close of the year, 
we are likely to end it with over 50% sales growth.

That’s the interesting thing about tough times; they often prompt 
us to self-evaluate, and, as such, provide us with the means 
to find new ways and create bigger opportunities. Whether it’s 
changing our product line-up or adjusting the method in which 
we go-to-market, there’s always the opportunity to capitalize 
when the chips are down.

As the Philippines’ leading online vehicle marketplace, we 
continue to find ourselves in the advantageous position of being 
able to analyze changes in what consumers are looking for and 
the manner in which they shop. As always, the 8th edition of our 
Insights report aims to share our perspective on the changing 
times of Philippine automotive industry.

We’re now entering the home straight. With everything left to 
play for.

This October, Daniel and I attended the AIM Autos+ conference in London, an event which 
brought together representatives of some of the world’s most formidable automotive 
marketplaces. With attendees from over 43 countries, we had the opportunity to obtain 
valuable insights from iconic brands like AutoTrader.co.uk and TrueCar, while at the same 
time learning a great deal about the ongoing innovation occurring in our industry.

Christopher L. Franks
AutoDeal Chief Operating Officer

Tough Times,
Big Opportunity
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Percentage change from Q2 2018

SUMMARY
What makes AutoDeal the no. 1 automotive 
marketplace in the Philippines

Q3

WEBSITE VISITS

By Car Buyers, Vehicle 
Owners, and Enthusiasts

CONFIRMED PURCHASES

Tracked and confirmed from users 
who submitted leads in Q3 2018

QUOTES & TEST DRIVES

Serviced to dealers from buyers 
inquiring on AutoDeal.com.ph

CONVERSATIONS

Back and forth messages 
between prospective car buyers 
and dealers

7,634,852

3,167

82,516

120,098
13.10% 1.00%

2.09%4.18%
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of AutoDeal.com.ph buyers shop for 
vehicles using their smartphones

is the average time that it takes
AutoDeal.com.ph buyers to purchase 
after their online inquiry

is the average price of vehicle sold 
on the AutoDeal.com.ph in Q3 2018

is the average industry response 
time of the top 50 fastest responding 
AutoDeal Partner Dealers

Note: Data indicated is from the analysis of visitors 
accessing AutoDeal.com.ph from July 1, 2018 to 
September 30, 2018.

74.4%

44 Days

P1.31M

30 minutes

QUICK
FACTS
Key take home points from our Q3 Report
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CONSUMER 
INTEREST & LEADS
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QUOTES, TEST-DRIVES & INQUIRIES
Total online car buying inquiries are up by 17% year on year, down by 2.05% from Q2 2018

Total AutoDeal Leads Serviced to Dealers (2017-2018) AutoDeal Leads (2015-2018)
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Quarterly Leads

Data Source: Based on leads (quotes, inquiries, 
test drives) generated on AutoDeal.com.ph.
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LEADS BY MARKET SEGMENT
Based on AutoDeal inquiries for major vehicle categories

40%

35%

30%

25%

20%

15%

10%

5%

0%

OTHER VEHICLES

Subcompact Car

Compact Car

Coupe/Convertible

Commercial Truck

Full-Size SUV

Mid-Size Car

Full-Size Car

Crossover

AUV & MPV Light Pickup Truck

0%                  1%                  2%                 3%

Mid-Size SUV Compact Crossover Van & Minivan Other Vehicles

Q4 2017 Q1 2018 Q2 2018 Q3 2018

Data Source: Based on leads (quotes, inquiries, 
test drives) generated on AutoDeal.com.ph.
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INQUIRING & BUYING TRENDS
Purchase intent continues to be persistently slower than 2017

100%

80%

60%

40%

20%

0

20%

16%

12%

8%

4%

0

20%

16%

12%

8%

4%

0

20%

16%

12%

8%

4%

0

Jan Jan

JanJan

Mar Mar

MarMar

Apr Apr

AprApr

Feb Feb

FebFeb

May May

MayMay

Jun Jun

JunJun

Jul Jul

JulJul

Aug Aug

AugAug

Sep Sep

SepSep

Oct Oct
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As purchase intent slows down, lead 
retention becomes more important.

As we complete Q3 2018, it continues to become increasingly 
apparent that the speed in which consumers aim to purchase 
is unlikely to accelerate to the same astonishing pace that we 
experienced at the end of 2017.

With this in mind, many brands and dealers should become more 
increasingly sensitive to the fact that a portion of the consumers 
inquiries (at the time of writing) may not be completed until the 
beginning of 2019.

0-3 MONTH BUYING PERIOD 3-6 MONTH BUYING PERIOD

6-12 MONTH BUYING PERIORD 1-2 YEAR BUYING PERIOD

Inquiry to Sales Transaction Timeframe

Data Source: This data is derived from the indicated 
buying time submitted on all AutoDeal inquiries. 
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LEADS BY LOCATION
AutoDeal accomodated inquiries from 334 towns and cities in Q3 2018

Metro Manila

Visayas

Luzon

Quezon City
Manila 
Makati City
Pasig City
Paranaque City
Taguig City
Caloocan City
Las Pinas City
Mandaluyong City
Muntinlupa City

7.72%
5.07%
2.90%
2.70%
2.39%
2.20%
2.02%
1.90%
1.59%
1.27%

-
-
-
-

-
-
-

% of Total Leads

1
2
3
4
5
6
7
8
9
10

31.87%
Bacoor City
Imus City
Angeles City
Dasmarinas City
General Trias City
Antipolo City
San Fernando
Calamba City
Baguio City
Santa Rosa City

1.94%
1.66%
1.66%
1.64%
1.39%
1.37%
1.21%
1.17%
1.16%
1.11%

-

-
-

% of Total Leads

1
2
3
4
5
6
7
8
9
10

50.54%

Cebu City
Iloilo City
Bacolod City
Mandaue City
Tacloban City
Lapu-Lapu City
Dumaguete City
Tagbiliran City
Talisay City
Roxas City

1.89%
1.39%
1.03%
0.49%
0.48%
0.47%
0.31%
0.26%
0.24%
0.22%

-
-
-
-

-
-
-
-

% of Total Leads

1
2
3
4
5
6
7
8
9
10

8.53%
Mindanao

Davao City
Cagayan De Oro
Gen. Santos City
Zamboanga City
Iligan City
Butuan City
Tagum City
Cotabato City
Koronadal City
Pagadian City

3.10%
2.06%
1.02%
0.73%
0.59%
0.54%
0.47%
0.40%
0.35%
0.33%

-
-
-
-
-
-
-

% of Total Leads

1
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5
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9
10

9.06%

9
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LUZON
In-depth lead volumes

Angeles City
San Fernando City

Malolos City
San Jose Del Monte City

Mabalacat City
Cabanatuan City

Olongapo City
 Tarlac City

Meycauayan City
Baliuag
Marilao

Balanga City
Bocaue
Bulacan

Gapan City
Capas
Apalit

San Jose City
Dinalupihan

Pulilan

Bacoor City
Imus City

Dasmarinas City
General Trias City

Antipolo City
Calamba City

Santa Rosa City
Lipa City

Batangas City
San Pedro City

Binan City
Cainta

Cabuyao City
Tanauan City

Rodriguez (Montalban)
San Pablo City

Lucena City
Taytay 

Cavite City
San Mateo

0%        0.5%        1%        1.5%       2%

0%        0.5%        1%        1.5%       2%

Top 20 Locations - Central Luzon

Top 20 Locations - Calabarzon

Metro Manila

31.87%

Ilocos

Calabarzon

MIMAROPA

Bicol

CAR

Cagayan 
Valley

Central
Luzon

4.32%

24.07%

1.01%

1.96%

1.06%

2.34%

15.24%

Data Source: Based on leads (quotes, 
inquiries, test drives) generated on 
AutoDeal.com.ph.
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LEADS BY DEVICE
Inquiries made via mobile devices continue to rise

on mobile devices

on tablets

on desktop & laptops

74.4%

5.1%
20.5%

4.5%

0.3%

4.8%
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MOST INQUIRED FOR BRANDS
What are the hottest brands for the online consumers in Q3 2018?

% of Total AutoDeal Inquiries (Q3 2018)

Toyota
Ford 

Mitsubishi
Nissan

Hyundai
Suzuki
Honda

Chevrolet
Mazda

Isuzu
Volkswagen

Foton
Kia

BAIC
JAC

SsangYong
Subaru

GAZ
MINI

Peugeot
Volvo
BMW
BYD
MG

JMC
Masertati

0% 2% 4% 6% 8% 10% 12% 14% 16% 18% 20% 22% 24% 26% 28% 30%
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Data Source: Based on leads (quotes, inquiries, test drives) generated on AutoDeal.com.ph.

13
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Most inquired for 
nameplates in Q3 2018TOP 40

Data Source: Based on leads (quotes, inquiries, test drives) generated on AutoDeal.com.ph.

Mitsubishi Xpander
Toyota Rush
Nissan Terra
Toyota Wigo
Toyota Vios

Mazda2 Sedan
Ford Ranger

Toyota Innova
Toyota Hilux

Toyota Fortuner
Nissan Navara

Suzuki Ertiga
Toyota Hiace

Toyota Avanza
Honda City

Chevrolet Spark
Isuzu mu-X

Mitsubishi Mirage G4
Ford EcoSport

Ford Ranger Raptor
Honda BR-V

Mitsubishi Montero Sport
Hyundai Accent Sedan

Suzuki Vitara
Isuzu D-Max

Volkswagen Santana
Ford Everest

Mitsubishi L300
Mitsubishi Mirage

Honda Civic
Suzuki Swift
Suzuki Alto

Suzuki Celerio
Nissan NV350 Urvan

Suzuki APV
Suzuki Jimny

Mitsubishi Strada
Honda CR-V
Hyundai Eon

Honda Mobilio 

0.0%     0.5%      1.0%       1.5%      2.0%      2.5%      3.0%      3.5%      4.0%      4.5%      5.0%      5.5%      6.0%      6.5%      7.0%

% of Unique AutoDeal Inquiries (Q3 2018)
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SALES & 
CONVERSION
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Confirmed Buyers tracked on AutoDeal Per Month

AutoDeal sales transactions are confirmed by partner dealers through the marking of leads as sold in AutoDeal 
for Agents mobile application. Additional sales are also collected through ongoing customer feedback forms 
and through direct outreach to prospects who have had a history of inquiring for purchases through AutoDeal.
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SALES VOLUME
Total transactions confirmed from AutoDeal users in 2018

Data Source: Based on confirmed sales generated on AutoDeal.com.ph
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Total transactions confirmed from AutoDeal users in 2018

Q3 TOP
SELLERS

SUV

Crossover

Pickup

Subcompact Car

MPV/AUV

Van / Minivan

https://www.autodeal.com.ph/cars/toyota/wigo
https://www.autodeal.com.ph/cars/ford/ecosport
https://www.autodeal.com.ph/cars/nissan/navara
https://www.autodeal.com.ph/cars/ford/everest
https://www.autodeal.com.ph/cars/suzuki/ertiga
https://www.autodeal.com.ph/cars/nissan/nv350-urvan
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Correlation of Online Inquiry Dates & Final 
Purchase Date (2017-2018)

Mean Average Lead to Sale Conversion for 
Sales Reported by AutoDeal Partner Dealers
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These charts indicate the time that is taken for a customer to complete a final sales transaction after they submit online inquiry via 
AutoDeal.com.ph. The chart to the left indicates the average (mean) time taken for customers to complete a transaction whereas 
the graph to the right indicates the correlation between inquiry date and purchase date. Every dot in the graph refers to a confirmed 
transaction on the AutoDeal.com.ph platform. From this data, we see a clear indication that the majority of online consumers take 
44 days to complete a purchase after their initial inquiry.

CONVERSION TIMELINE
AutoDeal customers, on average take 44 days to purchase after their initial inquiry

2017 2018

*Based on 3,167 sales tracked in AutoDeal’s Lead Management System from July 1 - September 30, 2018. 

http://AutoDeal.com.ph
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SEGMENT CONVERSION TIMELINE
Average inquiry to sale conversion timeline by market category in Q3 2018

Transactions for Pickups, Subcompacts & Compact Crossovers hit record pace
Whether the result of improved inventory levels or faster 
purchasing pace, one thing is certain: the time it takes for 
online shoppers to purchase pickup trucks, subcompacts and 
crossovers has significantly sped up since Q2 2018.

The fastest change was for the Compact Crossover segment 
which saw the average transaction time decrease by 14 days. 
On the other hand, the time taken to complete the purchase of a 
mid-size SUV or an AUV/MPV increased by almost a week.

36
DAYS

66
DAYS

50
DAYS

49
DAYS

35
DAYS

45
DAYS

Subcompact Car
E.g. Toyota Vios, Mitsubishi Mirage G4

Mid-Size SUV
E.g. Toyota Fortuner, Ford Everest

Light Pickup Truck
E.g. Ford Ranger, Nissan Navara

MPV & AUV
E.g. Toyota Innova, Suzuki Ertiga

Compact Crossover
E.g. Ford EcoSport, Nissan Juke

Vans
E.g. Toyota Hiace, Nissan Urvan

Note: Data shown is based on average lead to sale conversion time recorded through AutoDeal Lead-Management System in Q3 2018.

5 DAYS

7 DAYS

14 DAYS

3 DAYS

6 DAYS

5 DAYS
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SALES BY SEGMENT
Transaction proportions of vehicles sold on AutoDeal.com.ph

New breed of seven-seaters 
take a bite into the market
Launched earlier this year, nameplates like 
the Toyota Rush and Mitsubishi Xpander 
join Honda’s BR-V (launched in Philippines 
in 2017) in offering a new variety of seven-
seater vehicles to Philippine consumers.

 Mitsubishi Xpander, 
Honda BR-V, Toyota Rush

AutoDeal Insights  |  Q3 2018 - Vol. VII
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40%

35%

30%

25%

20%

15%

10%

5%

0%

Q1
2017

Q1
2018

Q2
2017

Q2
2018

Q3
2017

Q3
2018

Q4
2017

% Proportion of AutoDeal Generated Sales Tracked

Mid-Size SUV

MPV & AUV

Subcompact Car

Compact Crossover

Light Pickup Truck

Van & Minivan

Competitively priced and relatively well 
equipped, these three new Japanese vehicles 
seem to be performing well in capturing the 
attention of car buyers shopping for compact 
crossovers and mid-size SUV’s. Furthermore, 
the absence of age-old AUV favorites like the 
Mitsubishi Adventure and Isuzu Crosswind also 
offers additional hunting grounds for these new 
rugged mini-SUV/MPV’s. 

With vehicle inventory/availability seeming 
to be the only drawback right now, it will be 
interesting to see if regional production can 
meet local demand for this range of products, 
seem well-poised to take further bites out 
of the compact crossover and mid-size SUV 
segments.

Note: This graph shows the breakdown of 
sales transactions recorded through the 
AutoDeal platform from 2017 to Q3 2018.
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SALES BY SRP
In light of higher prices, consumer spends are increasing
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1.76M - 2M

2.01M - 2.25M
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2.76M+

Q2 2018 Q3 2018

Data Source: Based on confirmed 
sales generated on AutoDeal.com.ph.
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P1,307,977
Average price of vehicle sold 
on AutoDeal during Q3 2018
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DEALER
TALK
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INDUSTRY RESPONSE TIME
AutoDeal continues to pioneer online customer service standards

TOP 10
Fastest Responding Dealers 
(Q3 2018)

CHEVROLET, Isabela
7 minutes

CHEVROLET, Quezon Ave.
5 minutes

SUBARU, Iloilo
11 minutes

SUZUKI, Commonwealth
11 minutes

FORD, Cagayan De Oro
13 minutes

FORD, Balintawak
13 minutes

NISSAN, Shaw Mandaluyong
13 minutes

NISSAN, Cebu North
17 minutes

MAZDA, Greenhills
14 minutes

SUZUKI, Cagayan De Oro
20 minutes
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Average Industry Response Time (All Dealers) Response Time of Top 50 Responding Dealers

Jan Feb Mar Apr May Jun Jul Aug Sep Oct Nov Dec

2017 2018*As tracked through the AutoDeal Lead-Management System
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In terms of Lead-to-Sales Conversion

Note: Sales conversion is recorded and presented as it stands on October 1, 2018. Conversion is based on the date in which the lead was generated.

July 2018

CHEVROLET
Tarlac

11.11%

CHEVROLET
Ilocos Norte

6.67%

MAZDA
Dagupan

6.25%

SUBARU
Cagayan De Oro

6.25%

FORD
Global City

5.80%

CHEVROLET
CamSur

5.56%

CHEVROLET
Isabela

10.00%

FORD
Palawan

8.33%

VOLKSWAGEN
Iloilo

11.11%

VOLKSWAGEN
Cebu

8.33%

August 2018 September 2018

NISSAN
Palawan

25.00%

FORD
Malolos

3.70%

NISSAN
Global City

3.70%

FORD
Negros Occidental

3.57%

NISSAN
Butuan

3.03%

NISSAN
Matina

2.94%

CHEVROLET
Commonwealth

5.88%

FORD
Global City

4.92%

MAZDA
Negros

12.50%

MAZDA
Pulilan

4.17%

CHEVROLET
Tarlac

9.09%

NISSAN
Lipa

3.23%

HONDA CARS
Marcos Highway

1.82%

MAZDA
Makati

1.69%

NISSAN
Commonwealth

1.61%

ISUZU
Cabanatuan

1.56%

TOYOTA
San Jose del Monte

4.35%

SSANGYONG
Quezon Avenue

4.17%

FORD
Metro Baguio

4.65%

FORD
Global City

3.72%

         DEALERSTOP
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         SALES AGENT
AutoDeal Agents with the best Lead-to-Sale conversion

TOP

Note: Sales conversion is recorded and presented as it stands on October 1, 2018. Conversion is based on the date in which the lead was generated.

July 2018 August 2018 September 2018

Beverly Talabucon
Ford, Palawan

33%

Danmel Malinao
Foton, Cebu South

33%

Vester Tudtud
Volkswagen, Cebu

33%

Warren Ladia
Chevrolet, Isabela

25%

Lyndelou Jocson
Volkswagen, Iloilo

20%

Trecia Ann Javier
Ford, Negros

20%

Frederick Cariaga
Chevrolet, IlocosNorte

17%

Roderick Carreon
Ford, Global City

15%

Jenny Dubouzet
Ford, Negros

14%

Alma Banqued
Ford, Dagupan

13%

Ivy Grace Balerite
Nissan, Palawan

50%

Juli Co
Ford, Global City

33%

Regine Tantiado
Mazda, Negros

25%

Ryan Garcia
Ford, Negros

17%

Trecia Javier
Ford, Negros

17%

Celin Moncera
Ford, Subic

13%

Ian Mejia
Chevrolet, Dagupan

13%

Migs Manuel
Volkswagen, Q. Ave.

13%

Ann Serdoncillo
Nissan, Greenhills

11%

Erwin Duran
Ford, Global City

11%

Marveene Sevilla
Ford, Global City

33%

Jan Rimando
Ford, Metro Baguio

25%

Jennifer Asebias
Ford, Global City

25%

Charm Honorio
Ford, Global City

20%

Anna Dela Cruz
Ford, Libis

20%

Chester Bugnot
Chevrolet, Tarlac

20%

Kenneth Sacramento
Ford, Manila Bay

15%

Kurt Abalos
Toyota, Global City

15%

Kristine Acu
Isuzu, Cabanatuan

14%

Decerie Robledo
Nissan, Lipa

14%
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SEE YOU IN THE SHOWROOM!
We’re doubling down on our dealer engagement with our new agent ambassador program

In depth dealership training programs 
help in preparing agents to better 
serve online buyers

Regular prizes and incentives to be 
won through the AutoDeal For Agents 
Facebook Group

Brand new agent ambassador 
programs starting in 2019

Email: sabina.cruz@autodeal.com.ph
0998-594-6144  |  0917-301-9598

Join our 
Facebook Group!

Follow us on 
LinkedIn!

Want to find out how your dealers can get more involved with AutoDeal?

CONNECT WITH SABINA!

https://www.linkedin.com/company/autodeal-com-ph/
https://www.facebook.com/groups/autodealforagents/
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FIVE STARS
Here are some of our favorite buyer reviews of Q3 2018

LUIS VALENCIA
Honda Cars, Greenhills

We appreciate the work he did for the purchasing of our first car. Sir 
Luis was very accommodating, always replying to our concerns. He 
worked to have the car release as soon as possible, understanding 
that my mom was to leave the country by September but would love 
to see the car first. It means a lot to us. Thanks so much. 

Camille Maybituin
purchased a Honda Jazz 1.5 VX Navi CVT

JULI CO
Ford, Global City

She was very pleasant to talk with and very 
accommodating. She is very hands-on on every step 
of the process. I didn’t feel concerned or worried at 
any point in the process because she was on-top of 
it all the time. Juli was able to represent Ford Global 
City well. 

Cris Paolo Tumambing 
purchased a Ford Ecosport Trend MT

Jose Ramon “Monch” took his job seriously and was always on 
top of things. From our first contact until the delivery of the unit 
he was with me throughout the process. What I liked him about 
the most was that he really took time to explain things to me and 
answered all my questions, which were a lot for a first-time buyer 
like me. He was honest and transparent and really made me feel 
like a valued customer. He even arranged the shipment of the unit 
to save me time from going to Cebu, without charging me anything 
extra. Overall, I am very happy and satisfied with the service that 
he provided and I would highly recommend him to everyone I know. 
Thank you AutoDeal and thanks Monch a lot! 

JOSE MONTENEGRO
Toyota Mandaue North

Trinie Ann Espina
purchased a Toyota Wigo 1.0 G AT
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JAMES SY
Toyota Quezon Ave.

Mr. James Sy is very accommodating to his clients. Very thankful 
for his fast and friendly assistance. Will surely recommend him to 
friends and relatives if they will also avail cars from Toyota. Thank 
you James! Good luck always and Godbless

We are lucky to have Ramon in assisting us in getting our car of 
choice in Nissan Alabang. We had visited other Nissan dealers 
prior going to Alabang and Ramon has by far been the most 
pro-active and professional Sales Person that we have dealt 
with. He is not only knowledgeable, he goes out of his way to 
personally take care of our needs and organize everything with 
he colleagues. He always respond to any of our queries. We are 
lucky to have him. Kudos and keep up the excellent job. 

RAMON PAULINO
Nissan, Westgate Alabang

Lea Gutierrez
purchased a Nissan Terra 2.5 4x2 VL AT

Want to find out how your dealers 
can get more involved with 
AutoDeal?

Set as sold in the
AutoDeal for agents app.

Log in to your AutoDeal Dashboard.
Click on the Sales Agents tab in the
left sidebar menu.
Click on Reviews

1.
2.

3.

Dealers on our Pro & Elite Subscriptions may Publish 
customer testimonials to AutoDeal. These will 
appear in your Promo Pages and on your Dealership 
Profile Page. Highlighting these positive  customer 
experiences will enable you to attract more buyers.

Customers will receive the opportunity to rate sales 
agents every time a sale is confirmed using the set 
as sold function in the AutoDeal For Agents mobile 
application or in our web-based dealer or agent 
dashboards.

Mary Ann Octaviano
purchased a Toyota Innova 2.0 J Gas MT
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CONVENIENCE
& TRUST
The two pillars that make AutoDeal the ideal online 
marketplace for Philippine car buyers to shop

•  We offer convenient online shopping tools that enable 
car buyers to compare vehicles, find deals, request 
quotes and book test drives.

•  AutoDeal sets high customer service standards for 
its partner dealers, helping to ensure that buyers 
get prompt and efficient service from its network of 
partner dealers across the country.

•  Our industry-leading technology is built and purposed 
to make online shopping more convenient and to help 
dealers to realize more sales.

Partner with us.

ANNIE SANTOS
Head of Business Development 

Email: annie@autodeal.com.ph
0917-816-8941

Why do Philippine car-buyers 
shop on AutoDeal?

ROMMEL LIM
Head of Dealer Accounts

Email: rommel.lim@autodeal.com.ph
0999-220-6750 |  0917-122-9951
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INSIDE AUTODEAL
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AutoDeal.com.ph Web Traffic (2018)

Jan      Feb          Mar                Apr                May                Jun                 Jul                  Aug                Sep

3,000,000

2,800,000

2,600,000

2,400,000

2,200,000

2,000,000

1,800,000

1,600,000

1,400,000

1,200,000

1,000,000

Monthly Total Sessions Monthly Unique Sessions

Total Visits

2,517,939 1,370,327 8,571,068 16.01% 3.40

2,583,380 1,415,706 8,351,989 15.32% 3.23

2,533,533

7,634,852

1,408,014

4,194,047

7,727,411

24,650,468

11.95%

14.43%

3.05

3.23

JULY

AUGUST

SEPTEMBER

Unique Visits Pageviews Bounce Rate Pages Per Session

TOTAL

AUTODEAL PROFILE
We are the no.1 automotive marketplace in the Philippines
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GENDER AGE RANGE

We’re multi-platform

Male

Female

18-24

45-54

25-34

55-65

35-44

65+

527K
Facebook Likes

2.84K
Twitter Followers

4.1K
Instagram Followers

45K
YouTube Subscribers

164K
E-mail Subscribers

33%

66%

12%

10%
9% 4%

24%

41%

46% 3% 61%6%

https://www.facebook.com/AutoDealPH/
https://twitter.com/autodealph
https://www.instagram.com/autodealph/
https://www.youtube.com/autodealph
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5
Most Read Reviews of Q3 2018

TOP

2 2018 TOYOTA INNOVA 2.8 
TOURING SPORT DIESEL
Published July 25, 2018

4,700
Social Shares

3:41
Average Read Time

40,786
Views

3

1

2018 VOLKSWAGEN 
SANTANA TRENDLINE
Published July 4, 2018

2018 TOYOTA HILUX CONQUEST
Published July 4, 2018

2,000
Social Shares

5,000
Social Shares

4:33
Average Read Time

4:01
Average Read Time

26,474
Views

48,290
Views

4
2018 FOTON TOPLANDER 
EX 4X2 AT
Published August 9, 2018

1,100
Social Shares

4:21
Average Read Time

15,332
Views

5 2017 TOYOTA 86 2.0 AT
Published August 24, 2018

1,800
Social Shares

4:30
Average Read Time

14,536
Views

Note: Click the images to read reviews.

https://www.autodeal.com.ph/articles/car-reviews/review-2018-toyota-innova-2-8-touring-sport-diesel-at
https://www.autodeal.com.ph/articles/car-reviews/review-2018-foton-toplander-ex-4x2-at
https://www.autodeal.com.ph/articles/car-reviews/review-2018-volkswagen-santana-1-4-mpi-trendline-mt
https://www.autodeal.com.ph/articles/car-reviews/review-2017-toyota-86-2-0-at
https://www.autodeal.com.ph/articles/car-reviews/review-2018-toyota-hilux-conquest-2-8-g-4x4-at
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AUTODEAL VIDEO
Now the no.1 automotive YouTube channel in the Philippines

Total subscribers
43,842
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Note: Data as of September 30, 2018

Total minutes of watchtime Total video views
15,706,508 6,995,294AutoDeal YouTube 

Monthly Watchtime
AutoDeal YouTube 
Monthly Views
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5
Most Viewed Videos of Q3 2018

TOP

2 2018 FORD EVEREST 3.2
TITANIUM 4X4
Behind The Wheel  |  Published August 1, 2018

1,800
Likes

417
Comments

130,502
Views

3

1

2019 TOYOTA VIOS 1.5G PRIME
Behind The Wheel  |  
Published August 15, 2018

2018 SUZUKI VITARA GLX AT 
Unboxing  |  Published August 22, 2018

800
Likes

1,200
Likes

327
Comments

52
Comments

70,141
Views

153,561
Views

4
SUZUKI BURGMAN 400
On The Saddle  |  
Published July 11, 2018

684
Likes

92
Comments

60,074
Views

5 2019 FORD ECOSPORT
Launch  |  Published August 30, 2018

300
Likes

90
Comments

54,771
Views

Note: Data is reflected from AutoDeal YouTube channel as of October 1, 2018.     Click the images to view videos.

https://www.youtube.com/watch?v=V3nc6sCI2uk
https://www.youtube.com/watch?v=fWBIHB6s1RA&t=26s
https://www.youtube.com/watch?v=lW6wIDnnx_g&t=4s
https://www.youtube.com/watch?v=LeLJ5XIhAbI&t=4s
https://www.youtube.com/watch?v=2AYoK2ZMWaQ&t=59s


THE PHILIPPINES NO.1 ONLINE
AUTOMOTIVE MARKETPLACE
Helping thousands of customers compare
vehicles, find promos and connect with
car dealers every month.

AutoDeal.com.ph 
10 Jupiter Street Bel-Air
Makati City, Philippines

For OEM, Dealer and
Partnership Inquiries 
Annie Santos
annie@autodeal.com.ph

All Other Inquiries
info@autodeal.com.ph
T: 894 18 91


